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Markets

Competitive Strengths

Growth Opportunities

New Jersey

23.4 million square feet of space in
179 primarily class A office and
office/flex properties

e Dominant market share

e State’s largest owner of class A
office space

* Prime locations/diverse submarkets

¢ Product diversity— office and
office/flex space

¢ Broad-based tenancy

* Well-leased properties

¢ Excellent highway access to properties

e Significant barriers to entry in market

¢ Land for development of
9.8 million square feet

¢ Diverse regional economy

¢ Select submarkets favored for
cost-effective options to Manhattan

¢ Country’s fourth largest office
market— offers abundant
acquisition opportunities

Westchester County, New York,
and Fairfield County, Connecticut

5.4 million square feet of space in 77
primarily class A office,

office/flex and industrial/warehouse
properties

e Dominant market share

¢ Prime locations/diverse submarkets

¢ Product diversity— office, office/flex
and industrial/warehouse space

¢ Broad-based tenancy

¢ Industry diversity

* Well-leased properties

¢ Good highway access to properties

e Significant barriers to entry in market

¢ Land for development of 582,250
square feet

¢ Diverse regional economy

» Potential for acquisitions

¢ Select submarkets favored for
cost-effective options to Manhattan

Downtown Manhattan

524,476 square feet in one
office property

¢ Well-located, high-quality property
e Significant barriers to entry in market

¢ Below-market rents on
in-place leases

Suburban Philadelphia

2.0 million square feet of space in
18 class A office properties

¢ High-quality office assets

¢ Broad-based tenancy

¢ Prime locations, diverse submarkets

¢ Excellent highway access to properties

¢ Land for development of 150,200
square feet
» Potential for acquisitions

Washington, D.C., and Maryland

1.3 million square feet
in 10 class A office

* One of the lowest vacancy rates of
major U.S. markets

e Well-located, high-quality properties

e Significant barriers to entry in market

¢ Potential for acquisitions
¢ Land for development of 722,000
square feet

properties
e Strong local economy, government growth
e Strong tenant base—government/law firms
Boston * Good highway access to properties ¢ Properties with value-add

667,000 square feet in seven
office properties

* Recovering market

opportunities

¢ Land for development of 1.5
million square feet

¢ Potential for acquisitions
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Mack-Cali has been a trusted name in commercial real estate
for 60 years, and its sound business decisions continue to
position the Company as a mainstay for companies large and
small. Mack-Cali's diverse selection of properties throughout
the Northeast allows both new and current tenants greater
flexibility to choose the right property —from small satellite

offices to custom-built headquarters.

The Company, serving approximately 2,100 tenants, owns

or has interests in 293 properties totaling approximately 33.5
million square feet, plus land for the development of 12.7
million square feet of commercial space. Mack-Cali's holdings
are located in the Northeast and Mid-Atlantic regions and
include approximately 28.3 million square feet of office space,
4.8 million square feet of office/flex space and 387,400 square

feet of industrial/warehouse space.

Pictured above (clockwise from upper left): 412 Mt. Kemble Avenue, Kemble Plaza IT, Morris Township, NJ; 17 Skyline Drive, Mid-Westchester

Executive Park, Hawthorne, NY; One Grande Commons at Bridgewater, 440 Route 22 East, Bridgewater, NJ; 9 Campus Drive, Mack-Cali Business Campus,

Parsippany, NJ; 5 Wood Hollow Road, Parsippany, NJ; and 500 College Road East, Princeton, NJ.
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